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ToWN DEsigNaTEs imPorTaNT local soils
CANTERBURY, CT – Canterbury has become the sixth municipality in 

Connecticut to officially recognize and designate Local Important Farmland 
soils.

“Identification of important farmland soils is useful in the management 
and maintenance of the resource base that supports the productive capac-
ity of American agriculture,” said Natural Resources Conservation Service 
(NRCS) State Conservationist for Connecticut Douglas L. Zehner. “The 
designation will help guide the future of Canterbury, and provide a tool in the 
effort to preserve the extensive agricultural lands characterizing the town,” 
said Zehner.

The Town of Canterbury was awarded a grant from the Connecticut 
Department of Agriculture to make their Plan of Conservation and Develop-
ment more Farm Friendly. As part of that process, the town worked to find 
ways to make their farms more viable including holding listening sessions, 
sending out a mail survey, and creating an Agricultural Committee.

“The residents value our rural character and agricultural heritage,” said 
Canterbury First Selectman Brian Sear, “and want these important parts of 
our town protected. It has come to my attention that the Natural Resources 
Conservation Service can assist us in creating a Local Important Farmland 
Soils list to aid our farms in qualifying for possible preservation programs.”

Farmland classification identifies soil map units as prime farmland, 
statewide important farmland, or local important farmland. Prime farmland 
is land that has the best combination of physical and chemical character-
istics for producing food, feed, forage, fiber, and oilseed crops and that is 
available for these uses. Statewide important farmland is land, in addition 
to prime farmland, that on a statewide extent economically produces high 
yields of crops when treated and managed according to acceptable farming 
methods. Local important farmland is additional farmland of local concern 
useful for the production of food, feed, fiber, and forage even though these 
lands are not identified as having national or statewide importance. Inven-
tories of important farmland soils do not constitute a designation of any land 
area to a specific land use.

csFa sEcoND aNNUal TraDE/BUyiNg shoW rEcaP
By Linda Piotrowicz, Marketing Representative

The CT Specialty Food Association (CSFA)’s second annual trade/buy-
ing show on July 14, 2009 in Meriden attracted approximately 50 buyers of 
all types to sample and learn about 26 Connecticut-based specialty food 
companies’ products.

Products exhibited at the show included fresh-cut produce, salsa, relishes, 
olive and specialty oils and vinegars, soup mixes, pasta and cooking sauces, 
flavored pumpkin seeds, granola, gluten-free desserts, gelato, and more.

“This show is something we started to provide additional value to mem-
bers of CSFA,” said Stan Sorkin, Executive Director of the CT Food As-
sociation, the umbrella organization under which CSFA operates.  “Last 
year we invited key buyers from both small independent and large chain 
retail stores.  This year, working with the CT Department of Agriculture, we 
expanded the number and types of buyers involved.”

 According to Linda Piotrowicz, Marketing Representative for the CT 
Department of Agriculture and manager of its Farm-to-Chef Program, invi-
tations were sent out to chefs and purchasing managers from wineries and 
farms, as well as those from restaurants, catering companies, hospitals, 
schools, and institutions participating in the Farm-to-Chef Program.  “These 
are businesses making a concerted effort to source ingredients from Con-
necticut’s farms.  It seemed like a natural fit to invite them so they could 
learn more about locally produced specialty food items that also might be 
of interest,” said Piotrowicz.

“We were thrilled with the response we received,” said Tricia Levesque, 
Director of CSFA.  “This year’s show was bigger and better than last year’s, 
and we aim to keep that momentum going.  Our relationship the CT Depart-
ment of Agriculture has brought new opportunities to our members and en-
hanced the benefits we provide.  We are seeking out other areas in which 
we can collaborate to mutually enhance both organizations.”

Hunter Morton, Executive Chef at Max Downtown, agreed that the 
show was well worth the time to attend.  “We are always looking to use 
great local products if it be by land or sea, so it was nice to have an assort-
ment of specialty items produced by Connecticut companies.

Another Farm-to-Chef member, David Pascucci, Executive Chef at 
Danbury Hospital, had hoped there would be a greater number of compa-
nies and products exhibited, but felt that the intimate nature of the show 
allowed for more one-on-one time with each individual vendor.  

“It was a terrific networking opportunity,” he said,” I had the chance to 
learn a great deal from each vendor, not only about their products,  but also 
how and why they got into making them in the first place.  It was extremely 
informative.  I discovered several products I really liked and am going to try 
to get into my cafeteria.”

CSFA is a member-supported, nonprofit organization of small, medium, 
and large Connecticut-based food businesses sharing in a vision to pro-
vide consumers with high-quality specialty foods.  Benefits of membership 
include promotional, networking, and educational opportunities.  In addi-
tion to the annual trade/buying show, CSFA also holds regular educational 
workshops and a product competition judged by  local celebrities and culi-
nary professionals.  For more information about CSFA, please contact Tricia 
Levesque at 860- 677-8097 or Trica@ctfood.org.



FrEsh  FrUiTs  &  VEgETaBlEs

Above quotations are based on Boston Terminal Prices

NorThEasT  Egg  PricEs  U.s.D.a.  
July 20, 2009

Prices To Retailers, Sales To Volume Buyers, 
USDA Grade A and Grade A,  White Eggs In 

Cartons, Warehouse, Cents Per Dozen

EXTRA LARGE 90-92
LARGE 86-90
MEDIUM 54-57

NEW ENglaND groWN
ALFALFA SPROUTS, 5lb 11.00 11.00
BEAN SPROUTS, 10lb bag 5.00 5.00
BEAN SPROUTS, 12 - 12oz packages 9.00 9.00
BEANS, Fava 1-1/2bu 25.00 25.00
BEANS, green bu  CT 18.00 20.00
BEANS, Yellow bu 27.00 27.00
BLUEBERRIES, fiber/net pt 12/1pt 25.00 28.00
BLUEBERRIES, clamshell-12/1pt 23.00 23.00
CHIVES, 1/lb 12/bunch 8.00 8.00
COLLARD GREENS, 12-16 crate 11.00 11.00
CORN, 5dz 18.00 20.00
CUCUMBERS, 1-1/9bu med 10.00 10.00
GREENS, Mustard Crate 12.00 12.00
MINT, ½ bu 9.00 10.00
NECTARINES, 1/2 bu 28.00 28.00
PARSNIPS, 25lb med 21.00 21.00
PEACHES, White 1/2bu 28.00 28.00
PEACHES, Yellow 2-1/2” 25lb 24.00 26.00
PEAS, English bu CT 25.00 25.00
PLUMS, Methley 1/2bu 28.00 28.00
SQUASH, Green ½ bu sm-med 5.00 6.00
SQUASH, Green 1/2bu med 6.00 8.00
SQUASH, Yellow ½ bu sm-med  15.00 16.00
SQUASH, Yellow ½ bu med  15.00 16.00
TOMATOES, Greenhouse 11lb med 12.00 12.00
                           shiPPED iN  
ARRUGULA, 2-1/2lb film NJ 14.00 14.00
BEETS Cartons 12’s NJ 12.00 12.00
CABBAGE, green 50lb med NY 12.00 13.00
CABBAGE, Red 40lb med NY 14.00 14.00
CANTALOUPE, 12 ct AZ 10.00 12.00
GREENS, Kale crate NJ 10.00 11.00
LETTUCE, Green Leaf 24’s CAN 10.00 11.00
NECTARINES, 25lb 64sz CA 21.00 22.00
ONION, Vidalia 40lbs jbo GA 25.00 25.00
PEACHES, 1/2bu 2 ½ up GA 19.00 20.00
RASPBERRIES, 12 – 6oz lge CA 27.00 27.00
 

mETroPoliTaN  arEa 
U.s.D.a. 

NEW   yorK PricEs
WhiTE   Eggs
To   rETailErs

For   1 dozen,
Grade  A  eggs  on:

July 20, 2009
EXTRA LARGE 99-103 
LARGE 97-101    
MEDIUM 64-70

Above quotations based on 
CARTON sales to retailers.

NEW BEDForD 
WhaliNg ciTy sEaFooD 

DisPlay aUcTioN
SEA SCALLOPS LANDINGS & 

PRICES IN 1, 000 LBS 
DATE 7/20/09 - PRICES INCLUDE 

DEALERS FEES
SPECIES SEA SCALLOPS                               
                              LBS   MIN HIGH
U/12 CHANNEL  7.2   755    770
U/10                 2.0   830    870
10/20                   7.2   620    665
20/30                  0.6   655    655
 0.5   655    655
U/120 GEORGES  11.5  865    935
10/20              52.8   620    645
20/30             26.2   615    640

NEW BEDForD
WhaliNg ciTy sEaFooD 

DisPlay aUcTioN
FISH LANDINGS & PRICES IN 

1,000 LBS & $/CWT DATE 7/20/09
PRICES INCLUDE DEALERS 

FEES - 1/ 0 MEANS LESS 
THAN 100 POUND

SPECIES                          LBS     MIN       HIGH
COD LGE           0.2     152        158
  MKT                             4.2     126        127
 SCRD                 .3     129        135
 MIXED                        0.0      52         52
GILLNET LGE COD   0.2     153        153
  MKT                             1.7     106        124
  SCRD                            0.1     118        118
HADDOCK                  0.1     158        158
HADDOCK SCRD          1.3     133        134
POLLOCK MED              0.1      64         64
  SCRD                              0.0      28         28
HAKE SOW                 0.0     250        250
 LGE                                0.0      87        114
 MED                                0.0      72         72
DABS MED                   0.0    213        213
  SML                             0.2     126        126
LGE SHOAL FLDR        0.6     162        169
SML                               1.0     153        153
 PEEWEE                      0.1     128        128
GREYSOLE LGE         0.0     597        597
 SML                              0.6     245        245
FLUKE JUMBO               0.1     254        254
 SELECT                           0.5     217        217
MONKTAIL LGE          5.8     187        303
   SML                            3.8     208        239

NEW hollaND liVEsTocK aUcTioN
MONDAY, July 20, 2009

           Bulk/High/Low Dressing
SLAUGHTER COWS: 
 Boners              80-85% lean 
   49.00-52.50   -----------    45.00-46.50
 Lean                85-90% lean  
  44.00-48.50   48.75-50.50    38.50-43.50
SLAUGHTER BULLS: Yield Grade 1  
   1045-1450 lbs  62.50-65.00
   1565-2330 lbs  58.00-63.50
SLAUGHTER LAMBS: Wooled & Shorn 
 Choice and Prime 2-3  
   60-70 lbs  136.00-150.00
   70-80 lbs  130.00-146.00
   80-90 lbs  130.00-142.00
   90-110 lbs  126.00-142.00
   110-130 lbs  120.00-132.00
 Choice 2-3  40-50 lbs  126.00-138.00
   50-60 lbs  122.00-135.00
   60-70 lbs  126.00-138.00
   70-80 lbs  120.00-136.00
   80-90 lbs  120.00-136.00
   90-110 lbs  118.00-134.00
 Good and Choice 1-3  
   40-50 lbs  110.00-124.00
   50-60 lbs  107.00-120.00
   90-110 lbs  116.00-122.00
SLAUGHTER EWES: Good 1-2  
   120-160 lbs  40.00-62.00
   160-200 lbs  38.00-58.00  

SLAUGHTER GOATS:  All goats are Selection 1, 
sold by the head, estimated weights.
  Kids:   50-60 lbs  58.00-70.00
   60-70 lbs  70.00-82.00 
   70-80 lbs  86.00-102.00
   80-90 lbs  90.00-108.00
   90-100 lbs  94.00-110.00
   100-110 lbs  98.00-114.00
   110-120 lbs  106.00-124.00
 Nannies/Does: 80-130 lbs  70.00-88.00
   130-180 lbs  78.00-106.00
Bucks/Billies:  150-250 lbs  132.00-180.00

NEW hollaND,Pa hog aUcTioN 
Mon July 20, 2009 - Hogs sold by actual weights, 

prices quoted by hundred weight.       
  Percent Lean          Weight           Price
     49-54             220-270 lbs     42.00-45.00
                       270-300 lbs     40.50-43.50
                       300-350 lbs     40.00-41.00
     45-49             220-270 lbs     39.25-41.50
                       270-300 lbs     38.60-39.25
     Sows:  US 1-3     
                       300-500 lbs     21.00-24.00
                       500-700 lbs     29.00-33.50
     Boars:            300-700 lbs      9.00-10.00

miDDlEsEx   liVEsTocK   aUcTioN
Middlefield, CT, July 20, 2009

Live animals brought the following average prices 
per cwt.:
Bob Calves: Low High
  45-60 lbs. 5.00 12.00
  61-75 lbs. 13.00 15.00
  76-90 lbs. 18.00 21.00
  91-105 lbs. 23.00 27.00
  106 lbs. & up 27.50 33.00
Veal Calves 70.00 107.50
Open Heifers 70.00 80.00
Beef Heifers 54.00 57.50
Feeder Steers 70.00 122.50
Stock Bulls 40.00 75.00
Beef Bulls 55.00 58.00
Sows 10.00 12.00
Sheep each 45.00 65.00
Lambs each 50.00 95.00
Goats each 50.00 97.50
Kid Goats each 22.50 55.00
Canners                                          Up to  47.50
Cutters  48.00 50.00
Utility Grade Cows 51.00 54.00
Rabbits each 4.00 14.00
Chickens each 5.00 20.00
Ducks each 5.00 12.00
Provided by Middlesex Livestock Auction.



 For salE
1-R. CT. Christmas Tree Growers, CT. Sheep Breeders and CT. Bee-

keepers Associations Special Insurance Packages available through Blu-
menthal/Donahue Insurance Agency--Toll Free 1-800-554-8049, 1-877-
267-8323, ddonahue01@comcast.net or www.hobbyfarmusa.com..  Farm 
Commercial Auto Coverage now available.

2-R. Farm Insurance for all types of farming at very competitive rates.  
1-800-554-8049, 1-877-267-8323, ddonahue01@comcast.net or www.
hobbyfarmusa.com., Blumenthal/Donahue Insurance Agency.  Farm Com-
mercial Auto Coverage now available.

3-R.  CT Grown Mesh Bags - The Connecticut Department of Agricul-
ture has CT Grown Mesh Bags for sale.  These bags are super strong and 
exceptionally attractive.  The dimensions are 16” l x 5” w x 12” h.  They are 
being sold by the case (40 per case) for $156.16.  For more information or 
to order, please call (860)713-2503.

4-R.  Gallagher High Tensile and portable electric fencing for farms, 
deer control, gardens. Sonpal’s Power Fence (860) 491-2290.

6-R.  Packaging for egg sales. New egg cartons, flats, egg cases, 30 
doz and 15 doz.  Polinsky Farm (860) 376-2227.

50-R.  Registered Scottish Highland cattle, smaller size, nearly minia-
ture in frame size. $400 to $1,000.  860-599-3759.

76-R.  Rough Sawn lumber, fence boards, trailer planks, tomato stakes, 
custom and portable sawing. 203-788-2430.

78-R.  Hardwood tomato stakes, tobacco lath, horse fence, beams, 
rough lumber. Call 860-873-9774. Staehly Products Co.

99-R.  Battery powered price computing scales with state compliance, 
battery powered cash registers, livestock truck scales. 1-800-403-5919.

101-R.  Rough lumber; parts for Grimm hay tedders. Sylvan Tetrault 
Call 860-684-3458.

105-R.  Hedge rows, drainage ditches, fence lines or any other hard 
to reach areas getting overgrown? We have the solution. An excavator 
mounted tree/brush mower capable of mowing 8”-12” diameters flush to 
the ground. Call for brochure or machine location to observe working or 
free demonstration on your site. (860) 875-0280 or visit Burkeridge.com 
Commercial Mowing Division.

115-R.  Round 4x4 hay bales, dry, silage grass, alfalfa. Tightly plastic 
wrapped starting at $45. 860-884-2889.

116-R.  Hay for sale – off meadow in Lebanon. Round bales $45. Call 
for more information at 860-886-0716.

117-R.  Grass fed white Galloways for sale. The ultimate cattle breed 
for grass only performance. 860-886-0716.

121-R.  Krone & Massey Ferguson Haying Equipment, Tedders, Rakes, 
Square and Round Balers, Disk Mowers and much more!  Easy financing 
Available 0% on most equipment.  Big Boy's Toys, LLC, Pomfret Center, 
CT  860-928-9778. www. BIGBOYSTOYSLLC.NET

122-R.  Two creep feeders for sale, 6 ft. long, 900 lb capacity. Built to 
last by Frey Brothers, kept inside, no rust. $600 each. 203-788-0978.

134-R.  Potato equipment, 1,000lb scale, several sorting and bagging 
conveyers, 14’ loading conveyor, 2-1 row diggers.  860-684-2206.

135-R.  Tobacco hook-lath. Large quantity. Reasonable. 860-982-7056.
136-R.  Hay:  2st cutting hay for sale, $4.50 per bale. Phone for more 

information: 860-642-6856.

WaNTED
103-R.  Ford tractor wanted: with bucket loader. --will Gentleman in 

Southington with information please call 860-653-0491.
18-R. FARM LAND RENTAL FIGURES NEEDED: If you are a land-

owner renting farmland to a farmer or are a farmer renting land from a 
landowner your assistance is urgently needed.  In the next month, you will 
be receiving a Land Use Value Survey questionnaire in the mail from the 
Connecticut Farm Bureau Association.  

The Connecticut General Statutes requires the CT Department of Agri-
culture to compile revised recommended farmland use assessment values 
every five years for the PA 490 Land Use Assessment Program.  The PA 
490 program allows farm, forest and open space lands to be assessed at 
their current use value rather than fair market or potential highest and best 
use value.  In order to compile these values, a large sampling of land rental 

data on land that is being rented by farmers and used for production agri-
culture needs to be collected and analyzed.  

This is where you, the farmer comes in.  It is imperative that these sur-
veys are completed accurately and returned to Connecticut Farm Bureau 
as soon as possible.  This rental data will be compiled and used to help 
calculate recommended farmland use values for PA 490 assessment pur-
poses for the next five years.  

If you have any questions please contact Joan Nichols at Connecticut 
Farm Bureau at 860 768-1105 or Ron Olsen at the Connecticut Department of 
Agriculture at 860 713-2550.  Your cooperation is critical to the success of the 
survey.  Please take a few minutes to complete the survey and return it today!  
If you do not receive a survey and need one, please contact Ron or Joan. 

19-R.  REQUEST FOR APPLICATIONS!   The Connecticut Department 
of Agriculture, Marketing Bureau is requesting applications for projects that 
solely enhance the competitiveness of specialty crops.  Specialty crops 
are defined as fruits and vegetables, dried fruit, tree nuts, horticulture, and 
nursery crops (including floriculture.)  

 Projects must impact and produce measurable outcomes for the spe-
cialty crop industry and/or the public rather than a single organization, in-
stitution or individual.  Single organizations, institutions, and individuals are 
encouraged to participate as project partners.  Submitted applications can 
have projects that last the duration of up to three years.  

 For complete application guidelines please contact Jaime Smith at 
860-713-2559 or jaime.smith@ct.gov.  Application are due to the State De-
partment of Agriculture, 165 Capitol Ave, Rm 129 by August 3, 2009.

104-R.  Ever think of leasing your land? What if you could retain full use 
for farming? Established waterfowling group seeks land for seasonal use. 
Dedicated to wildlife conservation and habitat development. Exceptional 
references available from other Connecticut farmers. Contact Ken (860) 
912-6109 or kperry.mjsullivan@snet.net

Local Important Farmland soils must be identified and officially recog-
nized by local officials and NRCS. The list of all important farmland soils 
(prime, statewide important, and local important) in Connecticut is main-
tained by NRCS in the Field Office Technical Guide, and may be accessed 
through their website at www.ct.nrcs.usda.gov/technical.

yoU'rE iNViTED To a FrEE WEBiNar oN 
shEEP aND goaT ProDUcTioN!

More than 2.5 million sheep were raised and sold for meat in the United 
States in 2008. Along with goats, the domestic sheep industry is growing 
rapidly, in part because of the meat preferences of an increasing diverse 
ethnic population in the United States. In addition, consumer demand is 
high for sheep and goat products, including meat, milk and wool. Sheep and 
goats also contribute to the sustainability of rotational grazing systems. 

This July 29, ATTRA – National Sustainable Agriculture Information 
Service will host a FREE webinar all about this expanding enterprise. Get 
the most current information on the sheep and goat industry, learn about 
producing and marketing sheep and goats and hear tips on entering and 
profiting in this growing livestock area. In this webinar, experts in sheep and 
goat production will cover the following topic areas: 

WEBiNar coNTiNUED oN PagE 4

miscEllaNEoUs
7-R. Farm/Land Specializing in land, farms, and all types of Real Es-

tate.  Established Broker with a lifetime of agricultural experience and 40 
years of finance.  Representing both Buyers and Sellers.  Call Clint Charter 
of Wallace-Tustin Realty (860) 644-5667.

8-R.  Horse properties, Farms and Land.  Ralph’s the man specializing 
in all types of Real Estate.  With a lifetime of agricultural and business 
experience he is the best choice to represent both buyers and sellers and 
make your dreams come true.  Call Ralph Winn with Century 21 Alaimo & 
Corrado at (860) 648-6902 or www.winwithWINN.com.

local soils coNTiNUED From PagE 1



connecticut Weekly agricultural report (issN: 1059- 8723, 
UsPs 129-340) is published weekly (48 issues), except for 
Thanksgiving, christmas, when the governor closes state 
offices, and two additional weeks, for $20.00 per year (hard 
copy - email copies are free) by the connecticut Department 
of agriculture,  165 capitol avenue, hartford, cT  06106.  

advertising rates:  Fifteen words or less $3.75 per insertion.  For 
ads of more than 15 words, 25 cents per word per insertion.  Initial 
letters, hyphenated words, phone numbers and addresses, etc., are 
counted separately.  Print or type copy.  Publication on a specific date 
cannot be guaranteed.   Advertisements will be published on a first-
come-first serve basis.  Ads must be received by noon the Friday before 
a publication date to be considered for insertion.  only ads of an agri-
cultural nature with a connecticut phone number will be accepted.  
Remittance with copy required.  Make checks or money order payable 
to the Connecticut Department of Agriculture and mail to: Marketing 
- Ag Report Classifieds, Connecticut Department of Agriculture, 165 
Capitol Avenue, Hartford, CT 06106.
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aNgUs FiElD Day To BE hElD aT 
UNiVErsiTy oF massachUsETTs JUly 25Th, 2009
The New England Angus Association is sponsoring a field day filled with 

fun, friends and knowledge at the University of Mass. Agronomy Research 
Facility in Deerfield, MA on July 25, 2009. This jam packed day will start with 
registration at 10:00am, there will not be a fee for registration and lunch will 
be provided free of charge, however donations will be accepted.

Presenters include Dean Bryant, a true-success story in the beef direct 
marketing industry from Roseda Farms in Maryland; Jim Johnson, national 
sales manager for Pfizer Animal Genetics will elaborate on the opportuni-
ties for DNA testing; Dr. Stephen Herbert, UMass Professor will present 
his recent findings in a forage palatability trial; and Kevin Woolam, Central 
Connecticut Feeds will be speaking on the importance of minerals in beef 
cattle diets.

In addition to the impressive line-up of presenters, the NEAA will also be 
holding its inaugural heifer raffle.  The NEAA has 3 heifers that have been 
selected from Cheer-Up Angus, EHB Angus, and Heathcote Farms—with 
a $50 donation you are eligible to win your choice of heifers, and only 100 
tickets will be sold to benefit the NEAA. The three heifers to choose from 
are:  (1) A 1/1/09 BC Raven daughter consigned by Ethan Butterfield (2) 
A 9/16/08 Predestined heifer and (3) A 1-4-08 Rito 2V1 bred heifer, who is 
AMF and safe in calf due to 1/24/10 to SAV Bismarck 5682.

Juniors will also benefit from the event, as there will be a youth program 
in the afternoon, sponsored by the New England Junior Angus Associa-
tion. The New England Angus Association is comprised of producers from 
the 6 New England states and members from New York.  Their mission 
to increase membership and activity level amongst beef producers in the 
Northeast in order to promote the growth of the industry through education 
and communication.

The complimentary lunch will feature Windy Point Angus steak sand-
wiches, and will be sponsored by Pfizer Animal Genetics and will be free of 

charge to those registered guests. For further information on the event, or to 
pre-register, please contact Bob Butterfield at 802-673-6629 or email Kaye 
Weaber at windypointangus@gmail.com. 

* Multiple benefits of raising and marketing sheep and goats 
* Selecting breeding stock 
* Evaluating animal health 
* Marketing meat, milk and wool products, including organic products 
There will also be time to ask and get answers to your questions about 

sheep and goat production. 
NCAT program specialists Linda Coffey and Margo Hale will present the 

webinar. Coffey's experience includes working at the United States Sheep 
Experiment Station near Dubois, Idaho. She also has a Master's degree in 
animal science from the University of Missouri. Hale received a Bachelor's 
degree in animal science and is finishing her Master's degree in agricultural 
and extension education, both at the University of Arkansas. Coffey and 
Hale have lectured and written extensively on sheep and goat production 
issues in the United States. 

This free webinar will be held Wednesday, July 29 at 11 a.m. Mountain 
Daylight Time (MDT). Please register at www.attra.ncat.org/webinars2009/
sheepandgoat. 

On the day of the seminar, please join 15 minutes early to allow the 
required software to download. You can then listen to the webinar through 
your computer's speakers and see the presentation slides on your computer 
screen. You may also listen to the webinar by calling a phone number pro-
vided after you register online. 

TITLE: Sheep and Goat Production
WHEN: Wednesday, July 29, 11 a.m. MDT
WHERE: www.attra.ncat.org/webinars2009/sheepandgoat 
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