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 Be as detailed as possible in your application, flexible on 
your project’s timeline, and ready to put up your own money. 
 That was some of the advice given to about 30 farmers 
late last week who attended a “How-To’s of Successful 
Grant Writing” presentation by Jaime Smith, a Marketing 
and Inspection Representative with the Department of Agri-
culture. 
 Using a slideshow presentation in a conference room at 
the agency’s Regional Market in Hartford, Smith explained 
the process of applying for grants to improve, expand and 
diversify their operation, and how farmers can make their 
application stand out.  
 Agriculture Commissioner Steven K. Reviczky said the 
workshop and others like it are important to help farmers 
negotiate the grant process and help ensure project success 
for both the farmer and the agency.  
 “The Department is blessed with the opportunity to provide 

matching grants to Connecticut farmers and other stake-

holders,” Reviczky said. “Our outreach is intended to make 

everyone aware of our competitive grant programs, and  

expectations to qualify for consideration.”   

 Smith serves as the grants coordinator in the Agricultural 
Development unit of the agency’s Bureau of Agricultural 
Development and Resource Preservation.  According to 
Linda Piotrowicz, the bureau’s director, Smith’s transition 
to grants coordinator over the past year has been part of a 
reorganization to streamline delivery of services in the 
unit. 
 “Agricultural Development is responsible for some 25 to 
30 different programs and initiatives,” Piotrowicz ex-
plained.  “Fully staffed, the unit consists of five marketing 
representatives, with no clerical support.  Restructuring 
the unit has provided a single point of contact for related 
groups of programs, such as our grants.  Jaime helps po-
tential applicants navigate through the different funding 
opportunities we offer and determine which may be best 
suited to their project.  As a result, we can more effectively 
and efficiently spur agricultural growth in Connecticut with 
the limited resources we have available.” 

         (Continued on Page 3)  

              One of the slides used in a grant-writing workshop for farmers held last week.   

 WORKSHOP HELPS FARMERS NEGOTIATE DEPT. OF AGRICULTURE GRANT PROCESS  



  LANCASTER, PA., LIVESTOCK  
        SUMMARY 
  

        Avg. Dressing         
  

 SLAUGHTER COWS:      LOW           HIGH 

  breakers 75-80% lean        77.00    82.00 

boners 80-85% lean       75.00    79.50 

lean 88-90% lean         71.00      78.50 

 SLAUGHTER STEERS  

 Hi Ch/Prime 3-4       130.50  134.00 
 Choice 2-3         126.50  130.50 

 Sel 1-2            122.00  127.00 

 SLAUGHTER HOLSTEIN STEERS 

 HiCh/Prm 2-3          122.00  123.50 

 Ch 2-3            114.00  119.50 

 Sel 1-2           106.00  113.00 

SLAUGHTER HEIFERS  

 Hi Ch/Prime 2-3        126.50    133.00 

  Ch 2-3             121.00    125.00 

 Sel 1-2           115.50  119.00 
 CALVES Graded bull 

 No 1 98-128 lbs      185.00  195.00 

 No 2 102-128 lbs      162.00  172.00 

 No 3 100-130 lbs     169.00  170.00 

 Utility 90-100 lbs      137.00  157.00 
 SLAUGHTER LAMBS: Wooled & Shorn  

 Markets: Choice and Prime 2-3  
  70-80 lbs           235.00  265.00 

  90-110 lbs         217.00  218.00 

  110-130 lbs        200.00  200.00 

  130-150 lbs        180.00  197.00 

  150-200 lbs        137.00  170.00 

 SLAUGHTER EWES: Good 2-3 

  80-120 lbs         117.00    145.00 

  120-160 lbs          82.00  122.00

  160-200 lbs        70.00    112.00 
  200-300 lbs          72.00    90.00 

 BUCKS 

  160-200 lbs           87.00  107.00 

  200-300 lbs        62.00  105.00 

 SLAUGHTER KIDS:  Select 1, by head, est.  

  50-60 lbs           195.00    225.00

  60-80 lbs            225.00  235.00 

  80-100 lbs         230.00  280.00 

 SLAUGHTER NANNIES/DOES: Sel1,by head, est.   

  80-130 lbs         210.00  245.00 
  130-180 lbs        235.00  260.00 

 SLAUGHTER BUCKS/BILLIES: Select 1 

  100-150 lbs         290.00 350.00 

  150-250 lbs           370.00 400.00 
 

USDA – NORTHEAST RETAIL BEEF   
per lb. 

Bnls Ribeye Steak         8.99    14.99 
T Bone Steak          6.98    7.99 
Porterhouse Steak         6.98    12.99 
Tenderloin             15.99    15.99  
Filet Mignon            14.99    14.99  
Bnls New York Strip Steak    4.88    12.99  
Sirloin Steak              5.99     5.99  
Sirloin Tip Roast          3.69     4.99  
Eye Of Round Roast        3.99     5.99  
Rump Roast            3.99    4.99  
Chuck/Shldr/Arm Steak      3.69     5.99  
Brisket                6.99     6.99  
Flat Iron Steak           5.98     5.98  
Flank Steak             9.99    9.99  
Stew Meat             3.99    6.48  
Ground Round          6.99    6.99  
Ground Chuck           4.49    4.49  
Ground Sirloin            4.49     5.49  
Ground Beef 90% Or More     4.99    5.99  

 MIDDLESEX LIVESTOCK AUCTION                  
  Middlefield, CT,  February 22, 2016  

 

Bob Calves:         LOW          HIGH   
45-60 lbs.          115.00          130.00 
61-75 lbs.            80.00      100.00 
76-90 lbs.        177.50    180.00 
91-105 lbs.       185.00    190.00 
106 lbs. & up      192.50    200.00 
Farm Calves      205.00      210.00 
Starter Calves        60.00        65.00 
Veal Calves         120.00    135.00 
Open Heifers        110.00    160.00 
Beef Heifers        95.00    103.00 
Feeder Steers           115.00      130.00 
Beef Steers       101.00    104.00 
Stock Bulls         105.00      110.00      
Beef Bulls        102.00      125.00 
Replacement Cows    n/a      n/a 
Replacement Heifers    n/a      n/a 
Boars           n/a      n/a 
Sows             n/a      n/a 
Butcher Hogs           n/a      n/a 
Feeder Pigs          n/a      n/a 
Sheep             100.00      250.00 
Lambs          115.00    150.00 
Goats each          105.00         315.00 
Kid Goats           105.00    110.00 
Canners            up to          79.50 
Cutters            80.00         83.00 
Utility Grade Cows      84.00          87.00 
Rabbits each           4.00          16.00 
Chickens each          3.00        18.00 
Ducks each            9.00      11.00 

   
NORTHEAST EGGS/USDA 

          Per doz. Grade A and Grade A white  
          in cartons to retailers (volume buyers)  
  
  

  XTRA LARGE          1.19        1.34 
  LARGE          1.13       1.27 
  MEDIUM            .89      1 .02 
 

      NEW ENGLAND SHELL EGGS 
                  Per doz. Grade A brown in  
          carton delivered store door. (Range) 
 

  XTRA LARGE       1.73        1.95 
  LARGE          1.66       1.85 
  MEDIUM          1.14      1.29 
  SMALL               .86        .96 
 

NEW HOLLAND, PA  
FEEDER PIG AUCTION 
February 17, 2016. All prices per  cwt.  

US 1-2   20-30 lbs         80.00      80.00 
      30-40 lbs      130.00  140.00 
US 2-3   20-30 lbs      200.00   200.00 
      30-40 lbs      110.00   110.00 
      40-50 lbs         135.00    135.00 
      50-60 lbs      100.00  100.00 

 

GREYSTONE, GA 
SMALL ANIMAL AUCTION  

Per lb, or as noted.  

Muscovy Ducks –Drakes          1.50        1.60 
Laying Pullets, ea             5.00    6.00 
Red Fowl, 4-5 lbs          .50       .90 
Broilers               .50       .50 
Crossbred Roosters, 4-6 lbs   2.30       2.70 
Banty Hens, ea           2.50           3.50 
Geese, 9-11 lbs, ea        20.00      29.00 
White Pigeons, ea         9.50         9.50         
Turkeys, ea          5.00    15.00 

  WHOLESALE FRUITS & VEGETABLES   
 Boston Terminal and Wholesale Grower Prices  

   NEW ENGLAND GROWN                                                           
                               
                     LOW    HIGH    
      ALFALFA SPROUTS, 5LBS    14.00  14.00 
  ALFALFA SPROUTS, 12-4OZ   16.00  16.50 
  APPLES,EMPIRE,120/140, #1,BU 15.00  16.00 
  APPLE, HNYCRSP, XFCY, 72/80 70.00  70.00 
  APPLES, MACS,FNCY, 80, 88  18.00  18.00 
  APPLES, MACS,FNCY,120, 140 18.00  18.00 
  APPLES,MAC,#1,CELLPK,140  15.00  16.00 
  APPLE,MACS,FCY,12-3LB,2-1/2” 15.00  16.00 
  BEAN SPROUTS, 10 LBS       6.00     7.00 
  BEAN SPROUTS, 12-12 OZ    12.00  15.00 
  BEETS,RED,ORGANIC, 25 LBS 10.00  11.00 
  PARSNIPS, MED, 20 LBS     19.00  23.00 
  POTATO,RNDWT,#1,SZA, 10LB   2.15    2.35 
  POTATO,RNDWT,#1,CHF, 50LB   9.00    9.00 
     POTATO, YLLW, #1, CHEF,50LB 12.00  14.00 
  TOMS, GHSE, CHERRY,8-10 OZ 23.00  24.00 
  TOMS,GHS,CHRY,ONVINE,5LB 16.00  16.00 
  TOMS,GHSE, 11 LB FLATS    28.00  28.00 
  TOMATO, GHSE, LOOSE, 25LB 24.00  26.00 
  TOMATO,HEIRLM,GHSE, 10LBS 24.00  28.00 
      TURNIP,PRPLTP, ORG, 25LBS    13.00   14.00 
  

SHIPPED IN 
  APPL,BRAEBRN,NY,FCY,125  19.00  19.00 
  APPLE,FUJI, ORG,XFCY,WA,80 74.00  74.00 
  APPLE,GALA,ORG,WAXFCY,80 74.00  74.00 
  APPL,GLD DEL,ORG,XF,WA,80 46.00  46.00 
  APPL,GLD DEL,NY, XFCY,80   23.00  23.00 
  APPLE, JONAGOLD,NY,XFC,88 26.00  26.00 
  APPLE, MAC, XFCY, NY, 100   26.00  26.00 
  APPLE, RED DEL,NY,XFCY, 88  22.00  22.00   
  APPLE, MUTSU, NY, XFCY, 64  20.00  20.00 
  APPL,PINKLDY,ORG,WA,XF,80 74.00  74.00 
  APPLE, ROME, NY, XFCY, 80  26.00  26.00 
  BEANS,GRN, FL, MACHPK, BU  36.00  40.00 
  BOKCHOY,BABY, FL, 1.5 BU   29.00  32.00 
  CABBAGE, GRN, NY, 50 LBS   10.00  12.00 
  CARROTS, ONTARIO, 50 LBS  15.00  17.00  
   CORN, BICOLOR,FL,4-41/2 DZ  31.00  35.00 
  CUKE,LNG,GHSE,FLMWRP,12  12.00   15.00 
  DANDELION, TX, 12 BNCH    16.00  18.00 
  EGGPLANT, FL, 1-1/9       26.00  28.00 
  ENDIVE,GHSE,BELGIUM,5KG  15.00    17.00 
  ESCAROLE, FL, 1-1/9, 24       26.00  30.00 
  HORSERADISH, NJ, 5LBS    14.00  14.00 
  KALE, MIXD COLR,CA, 24    21.00  24.00 
  LEMONGRASS, CA, 30 LBS   47.00  50.00  
  LETT,BSTN,GHS,CAN,12-4OZ   16.00  17.00 
  LETT,OAKLF,CA, 2.2 LBS     11.00  13.00 
  MESCULIN MIX, RED,CA, 3LBS   6.00     6.50 
  MUSHRM,WHT,ORG,PA,12-8OZ 17.00  17.00 
  MUSHRM,SHITAKE,PA, 3LBS  11.00  15.00 
  MUSHRM,OYSTER,PA, 5LBS   18.00  20.00 
  MUSHRM,ENOKI,PA,12-3.5OZ  18.00  19.00 
  PARSLEY, FLAT, AZ-CA, 60     22.00  26.00 
  PARSLEY, CURLY, AZ-CA, 60   24.00 24.00 
  PEARS,D’ANJ,ORG,#1,WA,80   69.00 69.00 
  PEAR,BOSC,OR, #1,WRP, 70   40.00 42.00   
  PEPPR,RED,ORG,GHS,ISR,5LB  30.00 30.00 
  PEPPR,CHRYHT,GHS,BEL,3KG   25.00  30.00 
  RADISHES, FL, 14-1LB       21.00 25.00 
  RUTABAGAS, CANADA, 50 LBS  14.00 18.00  
  SPINACH,BABY,ORG,CA, 4LBS  10.00 12.00 
  WNTRCRSS, GHS, PA, 2.2 LB   13.00  16.00 
  WATERCRESS, FL, 24       18.00  20.00 



FOR SALE 
1-R. Blumenthal & Donahue is now Connecticut’s first inde-

pendent NATIONWIDE Agri-Business Insurance Agency. Christmas 
tree growers, beekeepers, sheep breeders, organic farmers and all 
others, call us for all your insurance needs. 800-554-8049 or 
www.bludon.com 

2-R. Farm, homeowner and commercial insurance—we do it 
all. Call Blumenthal & Donahue 800-554-8049 or www.bludon.com 

3-R.  Gallagher electric fencing for farms, horses, deer control, 
gardens, & beehives. Sonpal’s Power Fence 860-491-2290. 

4-R.  Packaging for egg sales. New egg cartons, flats, egg cas-
es, 30 doz and 15 doz.  Polinsky Farm 860-376-2227. 

5-R. Nationwide Agribusiness Insurance Program, endorsed by 
the CT Farm Bureau, save up to 23% on your farm insurance and 
get better protection. References available from satisfied farmers. 
Call Marci today at 203-444-6553. 

9-R. CT Boot and Shoe offers top quality American Made work 
boots and shoes. Redwing, Thorogood, and Carolina brands. Free 
shipping in Connecticut. CT Boot, 33 River Street, Thomaston. 
Mention this ad to save $20.00. 860-283-2385. 

12-R. Six hoop houses – 28 x 96. Garage doors also available. 
Call 203-484-9708. 

18. Bigham Bros. Sub-Soiler. 9 feet wide, 3 row tool bar, 6 
shanks. Excellent condition. $2,800.00. Call Andy 860-916-3171. 

19-R. Irrigation Pump on trailer - Yanmar Diesel - liquid cooled-
3 cyl-21.5hp/Rainbow SBB 4x3x9.5 pump/primer with 4" SCAN-
Kleen filter, 4 foot valve and 170 feet of 4" HPDE suction pipe. Ex-
cellent condition - only 270 hours. Reasonable offers considered. 
Call Mark 860-977-6948. 

20. For Sale: A.I. Tank MVE Cyro Biologic MACH WM33, ca-
pacity 600 straws, 180 day charge; excellent condition. $700.00. 
Moosup 1-860-564-5908. 

21-R. 72 x 30 x 12 (high) foot hoop house for sale. Lots of extra 
parts. 203-387-3055.  

22-R. Hydraulic tilt deck trailer, 30 foot, winch, goose-neck, 10 
ton. $2,500.00. Army 6X6 diesel LWB, 3,000 miles. $2,700.00. Ar-
my trailers. I-Beams: 14” and 16”, 50 foot long. Call Richard, 203-
598-0807. 

WANTED 
17-R. Standing timber wanted. Hardwood/Softwood. Top prices 

paid. Licensed and insured. 10 acre minimum. 860-798-4039. 
 

MISCELLANEOUS 
6-R. Farm/Land specializing in land, farms, and all types of Re-

al Estate.  Established Broker with a lifetime of agricultural experi-
ence and 40 years of finance.  Representing both Buyers and 
Sellers.  Call Clint Charter of Wallace-Tetreault Realty (860) 644-
5667. 

8-R. FREE Off grade potatoes for animal feed in East Windsor, 
Conn. Call Karl 860-268-5931 or Glenn 860-930-4331 to arrange 
pick up. 

     BIRD HEALTH AWARENESS WEEK FEB. 21-27 
USDA’s Animal and Plant Health Inspection Service’s (APHIS) an-
nual Bird Health Awareness Week offers several activities planned 
to help spread the word about the importance of biosecurity in 
keeping backyard flocks healthy. 
 Register today for a free webinar on Thursday, February 25 from 
2-3 p.m.  The webinar will feature poultry experts, including an 
APHIS veterinarian and a CDC veterinarian. Learn about biosecuri-
ty, health and safety, and tips on choosing and raising backyard 
birds.  Register at attendee.gotowebinar.com/
register/6497851309344540930 today.   
 Information about other activities, including those on Facebook 
and Twitter, is available at: www.aphis.usda.gov/aphis/home 

 

            (Continued from Page 1)  
 While Smith addressed many of the agency’s grant pro-
grams, her emphasis during the workshop was on Farm 
Transition Grants for which applications, by e-mail only, 
are due between April 4 and 7.   
 The purpose of the program is to strengthen the eco-
nomic viability of Connecticut farmers and agricultural 
cooperatives. 
 Funding priorities for this year include projects that ad-
dress anticipated on-farm food safety requirements, 
strengthening infrastructure to meet changing climate 
conditions, processing of Connecticut Grown products for 
year-round availability, and diversification of existing farm 
operations. 
 Smith told the group of farmers that they should strive 
to give the review panel as much detail as possible in a 
well-organized, concise manner.  
 “The reviewers are not mind readers,” she said. “They 
need details so be specific, especially in your project nar-
rative. You need to communicate why your project is im-
portant to you and to agriculture beyond just your farm.” 
 Farmers should include information such as how long 
they have been in business, what they produce and how 
many acres are in production, how their operation has 
changed over the years, and what their future project 
plans are. 
 Most importantly, Smith said, the review panel needs 
specifics about what the project entails, what it’s going to 
accomplish, and what it will do for the farm’s business 
over the next ten years.   
 “We want to hear about longevity,” she said. “What is 
this project going to do for your business long-term?” 
For Farm Transition Grants, she said, “You need to make 
sure you are expanding, diversifying and transitioning 
into new markets.”  
 That means applicants should detail:  
 What expanded, additional, or new markets will the 

project allow the farmer to serve or reach. 
 The number or volume of people, markets, products.  
 How the marketing and promotion of your products 

will change as a result of this project.  
 The agency also typically asks for the farm’s production 
history from the previous three years.  
 In a portion of her presentation called “You Are a Risk,” 
Smith explained that the program provides grants up to 
$49,999, which requires the farmer to provide a 1-to-1 
match. 
  “You have to be able to front the full cost of your pro-
ject,” she said. “So for a grant of $49,999 you have to 
have just under $100,000 in cash on hand. That’s an im-
portant piece of information. It’s your money on the line, 
too.”     
 Smith advised the group to allow adequate time be-
tween filing the application and the intended start time for 
the project. 
 “If you’re going to apply in April for a Farm Transition 
Grant, you should probably plan to be able to start your  

         (Continued on Page 4)  
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About 30 farmers attended 

a “How-To’s of Successful 

Grant Writing” presenta-

tion last week by Jaime 

Smith, a Marketing and 

Inspection Representative 

with the Department of  

Agriculture. 

project in the fall. You have one year to complete your 
project once the contract is fully signed.”   
 Farmers also need to be as detailed as possible in what 
the grant will accomplish.  
  “Measureables are everything,” she said. “We need to 

know how many bushels of apples or how many cows 

are going into the barn we may be funding.” 

 Smith showed the group a slide that gave an example 
of a short but detailed suggested project narrative:  
 The construction of a new 800 square foot, 6 goat 
dairy milking parlor will enable our farm to expand 
and diversify into direct to restaurant sales and ex-
pand product offerings at farmers’ markets.  
 By increasing the number of goats from 50 to 75 in 
the first year and an additional 15 the follow year, it 
will allow us to increase the volume of products pro-
duced by 5% the first year and 7% each following 
year offered by our farm. 
 She also described the general grant administration 
timeline, explaining it is a transparent, competitive pro-
cess:  
 Agency releases guidelines and forms on 

www.CTGrown.gov/grants and conducts stakeholder 
outreach, such as the workshop. 

 Agency receives applications by email during a specific 
submission window and enters into its database. 

 Initial application review is conducted by the Commis-
sioner and agency subject matter experts. 

 Smith begins drafting the contract language template and 
submits to the Office of the Attorney General for review/
approval. 

 The review panel continues to review/discuss applica-
tions and makes final award recommendations. 

 Smith contacts awardees informally and updates data-
base. 

 Contract language is finalized with the Office of the Attor-
ney General. 

 Agency sends letters to all applicants formally notifying 
them whether or not selected as a grantee. 

 Contracts and are sent to awardees for signature. 
 Grantees participate in a contract-training workshop. 
 Contracts are signed by the Commissioner and Attorney 

General as required.  
 Once contract is fully executed, awardee is contacted 

and can begin the project. 
All grant guidelines and forms can be found at 

www.CTGrown.gov/grants. 
Potential applicants also may contact Jaime Smith at 

Jaime.Smith@ct.gov or 860-713-2559. 

http://www.ctgrown.gov/grants
http://www.CTGrown.gov/grants
mailto:Jaime.Smith@ct.gov

